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PATHWAYS TO FRANCHISING: SUPPLY A FRANCHISE FREE RESOURCES

If you're looking to sell a product or service to the franchise industry in Canada,
here’s how to effectively connect with franchisors, franchisees, and industry
decision-makers.

1. Canadian Franchise Shows & Conferences

Attending franchise expos is one of the best ways to meet franchisors and key stakeholders.
Major Franchise Shows in Canada:

e The Franchise Canada Show (Toronto, Vancouver, Montreal, Calgary)
o Hosted by the Canadian Franchise Association (CFA) (www.cfa.ca)
Toronto Franchise Expo (www.franchiseshowinfo.com)
Global Franchise Show Canada
National Franchise Show (www.franchiseshow.com)
CFA National Convention (Annual conference for franchise leaders)

Tip:
Expos provide face-to-face networking with Canadian franchisors. Set up meetings in
advance and follow up with value-driven messaging.

2. Online Platforms to Connect with Canadian
Franchisors

e LinkedIn (www.linkedin.com)

o Join Canadian Franchise Association Group

o Connect with franchise owners and consultants

o Share industry insights to build credibility
e Canadian Franchise Association (CFA) — (www.cfa.ca)

o Provides networking events, educational resources, and supplier listings
e BeTheBoss.ca (www.betheboss.ca)



https://www.cfa.ca
https://www.franchiseshowinfo.com
https://www.franchiseshow.com
https://www.linkedin.com
https://www.cfa.ca
https://www.betheboss.ca

o A leading online directory of Canadian franchises
e Franchise Canada Magazine (www.franchisecanada.online)

o Provides industry news and features successful franchises
e Canada Business Network (www.canadabusiness.ca)

o Government resources for business owners

Tip:
Leverage LinkedIn to connect with franchisors and franchise consultants directly.

3. Franchise-Specific Media & Advertising in Canada

Franchise Canada Magazine

BeTheBoss.ca

Elite Franchise Canada

Retail Insider (Covers franchise retail trends)

Tip:
Contribute an industry article to these publications to position yourself as an expert.

4. Consulting Groups & Franchise Brokers in Canada

Franchise brokers and consultants help match entrepreneurs with franchise
opportunities. Partnering with them can provide warm leads.

e FranNet Canada (www.frannet.com)
e BeTheBoss.ca Franchise Consultants
e Franchise GrowthLab (www.franchisegrowthlab.com)

Tip:
Network with franchise consultants who work with emerging Canadian brands..

Final Tips

¢ To sell effectively in the Canadian franchise market, focus on:
{74 Attending Franchise Canada events

74 Networking on LinkedIn & CFA Groups

"4 Joining CFA & Franchise Associations

"4 Using Canadian Franchise Media for visibility
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